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HINES, SHORENSTEIN READYING
NEW YORK OFFICE SALE

Hines is preparing to sell a New York office building and
Shorenstein is set to follow suit.
Hines plans to put 600 Lexington Ave. on the market via

CB Richard Ellis. “As a lot of the Europeans and Asians come

in, they're looking for new buildings — there just aren’t any,” said

Darcy Stacom, a CBRE vice chairman.
The 282,000-square-foot, 36-story high rise at the

(continued on page 15)

Trend

INVESTORS BID UP CORE DEALS

Institutional investors are bidding up the prices of core properties in an investment sales
market that remains slow. The buildings are often new, leased to a roster of creditworthy
tenants and in the best sections of high-profile coastal markets such as Washington, D.C.,
San Francisco and Los Angeles. “There’s a scarcity premium, but also the market probably
overcorrected a little bit,” said Michael Zietsman, co-managing partner of capital markets for
Jones Lang LaSalle’s Western U.S. region.

The mood in the market changed last year after Deka paid Vornado $207.9 million, or

(continued on page 16)

NEW FUND TARGETS DISTRESSED OWNERS

Phoenix-based Southwest Fund is raising money for a $750 million fund that will target
income-producing properties that are owned by distressed companies. The fund will invest
in the U.S. and is raising capital from U.K. and European investors. The firm has inked a
$150 million commitment from a London-based family office and has about $300 million
in soft commitments lined up, said Marc Makebakken, cio. The fund is targeting a June 1
closing and is looking for commitments of $100 million, which is larger than most
tunds seek. They will acccept smaller amounts.

The fund is targeting pre-foreclosure, high-credit, income-producing office, retail and

(continued on page 15)

INDUSTRY LOBBIES FOR EXEMPTION FROM
PROPOSED SECURITIZATION REGS

The Commercial Mortgage Securities Association, backed by a coalition of lenders, brokers
and borrowers, is urging Christopher Dodd (D-Conn.), the chairman of the Senate Banking
Committee, and Richard Shelby (R-Ala.), the ranking member of the committee, to carve
out exemptions for commercial real estate in legislation that is being proposed for the
securitization market. The Senate is expected to begin drafting its version of the bill as early

as this week. (continued on page 16)

Check www.iirealestate.com during the week for breaking news and updates.



One unusual aspect of the fund is that all participants are
long-time commercial real estate operators, Makebakken said.
“The new paradigm is the operator, not investment banker,” he
added, noting that he has a background in construction and
development.

Demand for distressed U.S. property among European and
U.K. investors has been heated up, said Charles Cecil, cco.
“That was a real sea change,” he said, adding that fundraising has
also picked up. “They have gone from talking about it over the
past two years to doing something about it in the past two
months.” Because of its investor base, the fund’s main aim will

be wealth preservation. “We will not be taking high risks. We

will be looking at income producing assets that will be cash flow

positive,” he added. —Joy Wiltermuth

HINES, SHORENSTEIN

(continued from page 1)

northwest corner of 52nd Street, is one of six such boutique
Midtown buildings constructed since the 1980s. “This is going
to be a price per pound play,” Stacom said. “Do I think we're
going to get $1,000 a square foot? Probably not. But do I think
we're going to get less than $700 a square foot? I think not.”

Hines bought the building, which was formerly known as
Manhattan Tower, from Sumitomo for $91.6 million, or $329 a
square foot, in 2004. The price represented a 7.2% cap rate. It
was built in 1985. The building is nearly fully leased and would
appeal to core buyers. It will likely attract broad interest, given
the lack of similar buildings up for sale. Officials at Hines did
not return calls.

Meanwhile, Shorenstein’s 25-story, 597,000-square-foot terra
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